The article constitutes an attempt at discussing the determinants of the development of third party liability insurance in historical perspective and on the basis of the observation of trends witnessed in this field nowadays. The identified factors are linked to the functioning of both the demand and the supply aspect of the third party liability insurance market, providing a valuable indicator for insurance practice. The past decade has witnessed steady, though slow, expansion of the third party liability insurance market in terms of the number of contracts concluded, the share of the contributions toward it in the total contribution value as well as the level of the gross contribution assigned. The article characterizes four groups of factors responsible for the third party liability insurance market expansion, namely: (a) determinants resulting from relations between the parties and subjects of the third party liability insurance relation against the complex nature and specific character of the third party liability function; (b) determinants linked to the dynamic development of the so called risk-generating techniques and technologies leading to growth in the development of the so-called damage potential threatening both participants in the production process (including the service provision process) as well as product users and service recipients; (c) determinants of socioeconomic character, in particular the level of legal and insurance awareness of potential damage perpetrators and injured parties as well as material standing of households and financial standing of economic entities; (d) determinants linked to legal regulations, in particular, the leading role of regulations separating the compensatory function of third party liability with respect to the penal function in shaping the scope and value of regulations tightening the scope and principles of third party liability in certain areas of economic turnover and introducing insurance compulsion.
Introduction
Third party liability insurance occupies a significant place among the insurance instruments of risk management in economic and public activity as well as in professional activity and private life. This exceptional position of third party liability insurance results first and foremost from its construction and function as an instrument guarding the financial interests of not only the insured (and thus potential damage perpetrators) but also the injured.
The Polish insurance market has recently been characterized by steady expansion of the share of third party liability insurance measured in terms of the collection of contributions in the total aggregate of the gross contributions of the second section.
Over the past ten years, it exceeded 3 percentage points (Table 1 and Fig. 1 ). Simultaneously, an increase in gross premium occurred due in general third liability insurance (Table 2 and Fig. 2 ).
Viewed against the total number of insurance contracts in Section II covering the remaining nonlife insurance and material insurance, the data for the number of policies in Group 13 insurance reveal spectacular progress in the market of third liability insurance (Table 3 , Fig. 3 and 4). (Fig. 4) . Fig . 3 shows a markedly higher readiness to make use of third party liability insurance in risk management in the period preceding the economic collapse and in the period of the post crisis recovery, which provides evidence for the crucial influence of the financial standing of companies and households on the demand on the third party liability insurance market.
Simultaneously, the substantial growth in the share of general third liability insurance in the number of the remaining nonlife insurance and material insurance contracts (in particular against the decline in the number of Section II policies) visible in Fig. 5 shows how strong the influence of noneconomic factors is on the demand side of the third party liability insurance market. The presented trends in the third party civil liability insurance contracts in Poland witnessed recently are thus a consequence of the influence of a large number of a variety of factors, including the most commonly indicated financial standing of the demand market subjects and steady growth of the level of legal and insurance awareness among them. What is definitely worth mentioning is the multidimensional character of these determinants, resulting among others, from the construction of the third party liability insurance, which differs significantly from the construction of property insurance dominating among material insurance 1 . What can be observed concurrently with the process of the strengthening of the position of third party liability insurance in the insurance market and improvement in the approach to the process of risk management in organizations is an increased interest in this group of issues as a subject of scientific studies and analyses. Scientific activity in this area is fully justified first and foremost due to the high complexity of the legal nature of both third party liability 2 and its in-surance 3 , the diversity of insuring parties and beneficiaries as well as the dominant position of third party liability insurance among compulsory insurance in Poland.
2
Nature and function of third party liability insurance as a basic determinant of the state and development of the third liability insurance market
Discussions over the nature of third party liability insurance should be preceded by a definition of third party liability as an insurance object. In general, liability is the obligation to bear the consequences of one's own behavior or third parties' behavior foreseen by the law. Depending on the adopted criterion of its determination, we can distinguish criminal liability, disciplinary liability, constitutional liability, political liability, business liability, professionalevidence of the complexity of the legal nature of third party liability and in consequence its insurance. 3 Attention should here be drawn to the use as a temporary scope of insurance protection of the so-called triggers, the problem of which is frequently raised by specialists in the third party liability insurance law (e.g. Serwach, 2007a; 2007b) . liability and finally third party liability as a lawdetermined obligation to bear material consequences of one's own and third parties' behavior as well as of other events to which the law (civil code) links these consequences. It is worth remembering (particularly in the context of analyzing the importance of third liability insurance and identifying factors underpinning the development of the market for this insurance) that what is at stake is an unlimited financial liability of the debtor (limitations appear in the execution) and that the obligation to redress the damage applies to both the present and the future assets of the debtor.
Characterizing the nature of the third party liability insurance, we should distinguish two liability regimes: ex delicto (art. 415 and CC) and ex contractu (Art. 471 and CC), which constitute grounds for determining the source of the obligation toward the injured and in consequence of defining the object of insurance protection.
Third party liability insurance is most frequently defined in terms of its legal dimension. Pursuant to Art. 822. §1 CC, "By concluding a third party liability insurance contract an insurance institution undertakes to pay a compensation specified in the contract for damage to third parties in relation to whom liability is borne by the policyholder or a third party in favour of which the insurance contract was concluded." This approach shows clearly the specific character of links present in relations between the parties and subjects of the third party liability insurance relationship. First, like any other insurance contract, it indicates the presence of classic parties to the insurance relationship, that is, the insurer (insurance institution 4 ) and the policyholder.
Generally speaking, being a party to the insurance relationship, the insurer has the basic obligation to pay a compensation and the policyholder has the basic obligation to pay the insurance premium (Art. 805 § 1 and § 2 sect. 1 CC).
In turn, the basic insurance relationship subjects include, apart from (what is obvious) the insured (and thus a person indicated by name or otherwise, for the account of which the policyholder concluded the insurance contract), "the injured party in terms of third party liability insurance" 5 as one of the entitled third parties (Art. 808 CC).
The specific character of third party liability insurance as compared with other nonlife insurance (in particular property insurance) finds its reflection in the very construction of this insurance (Fig. 6 ), which covers several separate but closely interlinked legal relationships (Nowakowski, 2004, p.112) . The first of these relations arises from the third party liability insurance contract (whether voluntary or compulsory) concluded between the insured (policy- 4 Though relevant literature raises doubts as to the adequacy of the term "insurance institution" to refer to a party to an insurance relationship and points to the relevance of using in this case the category "insurer," (e.g. Kowalewski, 2006, p.191) , the two terms are often used interchangeably due to the fact that the term "insurance institution" appears in the civil code as well as in Art. 5.1. of the Law of May 22, 2003, on compulsory insurance, Insurance Guarantee Fund, and Polish Traffic Insurance Office. 5 Pursuant to Art. 822 § 4 CC. and Art. 19 of the law on compulsory insurance, Insurance Guarantee Fund and Polish Traffic Insurers' Bureau -"if the perpetrator of the damage concluded a third party liability insurance contract -the injured party can claim compensation damages directly from its (perpetrator's) insurer" (Kowalewski, 2006, pp.192, 193) . . Damage due to a tort (in this case the perpetrator bears third party liability in tort) or damage being consequence of failure to comply with or inadequate compliance with a previously undertaken obligation (in this case the perpetrator bears contractual third party liability) gives rise to an obligation to redress the damage within the scope not exceeding its material consequences.
 The third of the relations is the legal relation between the insurer [B] and the injured party [C], which arises as a consequence of the occurrence of the other two legal relations (between the insurer and the policyholder/the insured as well as the insured damage perpetrator and the injured party). The relation arises when the material consequences of the event give rise to an obligation on the part of the insured. "Total" insurance on one's own and third party's account A conclusion of a third party liability insurance contract by the damage perpetrator thus constitutes the assumption by the insurance institution of the material liability toward the injured party, which can lodge a claim directly with the perpetrator's insurer (action directa) 6 . Legal literature treats the damage- 6 What is interesting from the point of view of the development of the insurance market and in particular the relation between the insurer and the insured/policyholder is the gradual -since 2014 (pilot introduction by PZU SA) -introduction (at the initiative of PIU) of a possibility of damage claiming by traffic collisions victims holders of compulsory third party liability insurance under the BLS system (Direct Damage Liquidation). The BLS system developed in the Polish Insurance Chamber will be joined by the following insurers: Concordia Ubezpieczenia, Ergo Hestia, PZU, UNIQA, Warta (from April 1, 2015), Aviva, Liberty Ubezpieczenia (from July 1, 2015), and Gothaer (from October 15, 2015) . Taken together, these insurers represent 68% of the third party liability insurance market measured with the premium levied. The Direct Damage Liquidation is a system creating a possibility to repair a car or to obtain damages from one's own third party liability insurer and not from the insurer of the damage perpetrator as it has been so far. BLS has been in operation on the European market for decades, among others in France, Belgium, Spain, and Italy.
related liability of the insurer as legal liability (Raczyński, 2010 , p.43) or guarantee liability (which results from the application of the so-called absolute principle liability) (Czachórski, 1995, p.146-147) . What should be drawn attention to is the amount of the guarantee amount in third party liability insurance representing the maximum level of the insurer's material liability toward the injured party. In the case of a damage the material value of which exceeds the scope of the financial liability of the insurance institution, the injured party can, in addition to the compensation paid by the insurer, claim damages from the perpetrator of the damage.
The subject of the insurance protection can cover only and solely the third party liability of the policyholder or/and holders as well as the third party liability of the insured. Depending on the subject of the insurance protection, we can distinguish three variants of the third party liability insurance contract.
Discussing the nature of the third party liability insurance, it is worthwhile to refer to its function as a factor constituting a sui generis lever of the development of the market for this kind of insurance.
There is no doubt that better knowledge of its role can contribute to more common use of this risk management instrument by households, enterprises, nongovernment organizations, and other entities. Literature on the subject defines the function of economic insurance as "a form of the manifestation of their economic and social destination, namely, implementation of tasks imposed on it" (Sangowski, 1998, p.47). Apart from "classic" functions attributed to all types of insurance (protective function, compensatory function, preventive function, financial function) 7 third party liability insurance has particular tasks to perform because of its specificity:  protection of the property of the policyholder (potential damage perpetrator) against loss resulting from the obligation to redress the damage caused,  protection of the property of potential injured parties against loss resulting from a potential insolvency of the damage perpetrator (when the damage compensation obligations exceed the value of the damage perpetrator's assets).
An analysis of the third party liability insurance market development factors reveals that it is the first of the above functions that is of primary importance in shaping social attitudes toward risk management of civil liability with the help of insurance. The common awareness of the inevitability of bearing pecuniary consequences of damages inflicted on third parties (the extent of which cannot be foreseen a priori) not only with the assets held today 7 The functions of insurance are perceived in a way slightly different from that presented by Sangowski and by Kowalewski (2006, p.33) , who points to the "compensation of contingency losses" and "damage prevention (prevention of contingency losses)" as basic functions and expands this list with additional aims and tasks, i.e., (1) educational role; (2) ensuring a sense of security; (3) ensuring the continuity of economic goals; (4) guarantee of the principles of economic calculus as well as (5) others (stimulation of economic growth: credit -investments; export development; protection of the balance of payments; guarantee of the development of dangerous areas of activity: navigation, aviation, road traffic, nuclear power).
but also in the future seems to be the most effective incentive to seek insurance protection. The second of the functions listed can also be seen as a third party liability insurance market development factor but not as an individual incentive for potential damage perpetrators to provide themselves with insurance protection but as an argument raised to support the extension of the list of compulsory insurance (with third party liability insurance in the lead) which potentially increases the number of contracts concluded 8 .
Risk-generating techniques and technologies as determinants of the development of third party liability insurance market
The third party liability insurance was developed most probably in the 18th century, though literature does not specify when exactly and when the scope of basic maritime insurance was expanded in Great Britain so as to cover insurance against collision liability. Initially, the solutions did not cover injury to person but their construction was based on a division of pecuniary liability for material damage between the insurer (in 75% of the cases, the risks were borne by associations of ship owners insuring their members reciprocally) and the ship owner who redressed 25% of the value of the damage for "educational reasons" (Raczyński, 2010, p.3) .
At the same time, in France, solutions aimed at the protection of the financial interest of the injured party were developed within fire insurance for land 9 as a result of the introduction of stricter regulations (based on the principle of risk) with respect to the liability of tenants towards owners of tenement houses in the case of damages due to fire.
The impulse to the emergence of a separate third party liability insurance as an independent category of insurance is most commonly believed to have been triggered by the dynamic development of the machine industry in the 19th century accompanied by threats to the health and life of workers. Sharing this perception of the origin of the third party liability insurance, Eugeniusz Kowalewski said: "the demand for insurance of this kind does not seem to be a simple function of the process of the objectification of the principles of liability but rather results from the intensification and proliferation of risks at the time of accelerated technical and organizational development" (Kowalewski, 2006, p.12) . The industrial revolution resulted in an increase in the number of accidents at work, which generated a need to regulate the question of employers' pecuniary liability toward injured employees and their families and consequently led to increased interest in insurance protection. In the years 1838-1882, six countries (Prussia, Norway, Germany, Switzerland, Great Britain, and New Zealand) adopted laws providing for the employer's liability for damages caused by accidents at work. Although employers accepted these actions because the employer's liability resulted from the general principles of third party liability for damages inflicted on a person or to another person's property (Piotrowski, 1964, p.15 ). Yet, in practice, injured workers were not able to execute the payment of compensations from employers. As a result, many countries resorted to far-reaching forms of interventionism introducing compulsory insurance obligations (e.g. in Belgium in 1868 and in Belgium in 1868) (Księżopolski, 1999, p.27) . This seems to confirm that the beginnings of social accident insurance date back to the first half of the 19th century while the second half of the 19th century witnessed the development of insurance related to accidents at work and work-related disability as an element of the system of social insurance (among others, in Germany in 1884 under insurance laws of Chancellor Otto von Bismarck). The construction of accident insurance refers as a rule to the nature of third party liability insurance (among others, the contribution is paid by the employer who is potentially liable to redress the damage, the value of the contribution being dependent on the level of risk of an accident at work or an occupational disease, the value of the damage/compensation being dependent on the size of the damage within the level of liability to be borne by the insurer and determined earlier on a lump sum basis), yet, paradoxically, though the introduction of this social insurance contributed to raising the awareness of risk among employers, it did not contribute to development of third party liability insurance. Employers were made to believe that accession to social insurance systems releases them from liability for damages and the obligation to directly redress the damage. It was only with the introduction in many countries in the second half of the 20th century (in Poland as late as in 1990) (Gasińska, 2003 , pp.209-219) of legislation enabling the injured employees or their families to lodge supplementary claims (pursuant to the principle of subsidiarity, by way of a civil action) with employers and drew their attention to the need to ensure additional protection in the form of commercial civil liability insurance. The above example confirms the relevance of opinions pointing to strong social connotations of the insurance method to be found in scientific discourse (Szumlicz, 2005a , pp.27-41). We can include a substitutive function of accident social insurance in relation to commercial (economic) insurance, which results from the fact that with the introduction of the risk of accidents at work and occupational diseases to the system of (compulsory, common, state-organized) social insurance practically eliminated the motivation of the employers to conclude voluntary third party liability insurance on the insurance market. In turn, the introduction of regulations enabling employees to place "supplementary" claims through civil action 10 gradually encouraged employers to conclude commercial third party liability insurance contracts ensuring full compensation of damages. This approach allows to perceive commercial third party liability insurance as a supplement to social insurance (Szumlicz, 2005b, p.197 ).
Another factor underpinning the development of third party liability insurance was technical progress in transport and the resultant threats. For instance, in France, the first third party liability insurance for owners of horses and carriages appeared in 1825 (Raczyński, 2010, p.5) It is emphasized that technical progress means not only positive changes in, for instance, the structure of own production costs, structure of employment, structure of employees qualifications, and organization of production and work (Encyklopedia Zarządzania, 2015) but also constitutes a source of numerous threats (to life, health and property) resulting from the emergence of an enormous number of ever more complex, often difficult-to-operate equipment and mechanisms as well as from the commonness of their usage which leads to a considerable growth of the so-called damage potential (Kowalewski, 1981, pp.12-13) . This term, closely linked to third party liability insurance, refers most generally to the "potential scope of damages which a given subject can inflict to third parties in the event of the so called "black scenario," that is, the most pessimistic development of circumstances dependent or independent of the subject" (Sukiennik, 2003) . Thus, the more mass the product or the service, the higher the risk of the occurrence of damages the redressing of which is likely to exceed the financial (pecuniary) abilities of the manufacturer of the product or the provider of the service 11 . A high level of the "damage potential" generates, on the one hand, strong motivation to make use of insurance protection and simultaneously induces decision makers to introduce compulsory third party liability insurances due to social considerations. What is worth mentioning here is the existence of a kind of a feedback mechanism, namely, the influence of the third party liability insurance market on technical innovation laden with a high level of risk? The possibility of making use of insurance protection increases the chances of the application of technologies of this kind in practice and consequently has a positive impact on the development of research and inventiveness.
Socioeconomic determinants of the development of third party liability insurance
The discussion of the stages and determinants of the historical development of third party liability insurance market cannot fail to mention the role played by socioeconomic factors (which can both stimulate and hamper its growth) and, among them, the importance of the level of legal and insurance awareness of potential damage perpetrators and injured parties, the financial standing of households, and the financial standing of economic entities.
The psychosocial factors hampering the development of the market include the disrepute once surrounding third party liability insurance in many publications concerning insurance protection of perpetrators of damage 12 . Arguments were raised that the awareness of this protection does not favor prudence and development of attitudes and behaviors of preventive character. On the contrary, it encourages the policyholder to sort of play with risk (and thus with the insurer), which involves the phenomenon of emotional (spiritual) hazard and actually constitutes a source of dangerous irresponsibility 13 . Fortunately, ever more rarely, is third party liability insurance treated as a pass to impunity, the more so since insurance clauses overtly point not only to the requirement of caution in behavior but also deprive the insured of the right to the compensation of the damage by the insurance company in the case the damage was a consequence of deliberate misconduct, stark negligence, inebriation of the perpetrator, failure to take actions reducing the consequences of the event, etc. Seeking a lever of the development of third party insurance in factors of social character, we should pay attention to the level of legal and in-surance awareness on the demand side of the insurance market. Changes to social awareness result from a process, which is product of different forms of education both formal and nonformal and, obviously, individual experience. For example, the dynamic growth of third party liability insurance in the United States in the second half of the 20 th century was caused, among others, by very high damages, which, in light of American law practice, do not play solely a compensatory function but also, frequently, a penal function. The possibility of the application of the class action suit principle, that is of a single entity bringing an action in a situation when the latter represents many potentially injured parties (mass products, procedures applied in global networks, etc.), law offices specialized in collective disputes concerning claims from civil action, publicizing of cases in the which the injured natural person or a small firm are assumed to be the weaker, and thus special treatment requiring subject, constitute basic factors generating the development of the third party liability insurance market. What is worth giving attention to in the above context is the danger of the appearance of a pathology of a kind resulting from behavioral reasons -the emergence in the United States of a litigious society and consequently actions restraining the scope and level of claims (e.g., voluntary payments of substantial amounts made by cigarette manufacturers toward federal prevention funds in order to avoid prolonged court trials and exorbitant claims).
The growth of the legal awareness as regards the nature and function, in particular the compensatory function, of third party liability as well as insurance awareness of benefits for the injured resulting from insurance protection causes growth of demand for third party liability insurance as it comes to be present in business negotiations in the form of a peculiar compulsory obligation of contractual character (even where the obligation is not foreseen by law).
On the other hand, like in the case of many other types of insurance, macro-and micro-economic factors as well as the cyclical character of market economy come into play (poorer economic performance by enterprises and lower incomes of the population generate smaller interest in insurance protection while recovery and prosperity increase the demand for insurance). In particular, the deterioration of the financial standing of economic entities and households can significantly lower their interest in voluntary third party liability insurance. In conditions of a lower level of insurance awareness with simultaneous poor knowledge of the nature of the legal liability for damage (and it is this situation that can be seen in the majority of postcommunist societies), what is observed is a trend toward securing the insurance protection of one's own property rather than transferring the risk of bearing third party liability to the insurer. This attitude of subjects responsible for risk management usually stems from the belief that what should primarily be protected is one's own state of possession, the hard to estimate material costs of redressing the damage being given less attention. Another circumstance to be pointed to speaking about economic determinants is the significance of transformations in the ownership and organizational-legal structure and against their background the ever more common separation of corporate management and corporate governance functions. A manager is liable toward the company itself, shareholders, partners, other board members, business partners, State Treasury, supervisory bodies (in Poland -Commission for Financial Supervision), employees, and third parties. The scope of liability is thus very wide and managers are liable not only with their present but also future assets for faulty decisions and negligence, which generate losses to the firm as well as for the consequences of their failure to perform their duties as the employer (Sikorski, 2015) . The growth of requirements toward managers and the ever larger awareness of the right to pursue claims, the ease of exchanging information and establishing relations between the injured parties on the net as well as the ever more common practice of taking class actions have created crucial grounds for the development of managerial third liability insurance. The first managerial third-party liability insurance policies appeared on the insurance market in the 1930s after the crash on the New York Stock Exchange. European insurance markets came to offer this form of insurance in the 1970s. A particular growth of demand for these policies had place in the aftermath of the latest economic crisis of the first decade of the 21 st century. The enormous losses resulting from not only mismanagement but primarily financial affairs (e.g. Enron, World.com, Tyco, Adelphia, etc.), along with the collapse of global economy as a consequence of irresponsible management and inadequate supervision, generated an enormous wave of actions and incredibly high claims the scale of which made guarantee amounts skyrocket. For instance, in 2011, the average guarantee amount for which D&O insurance was signed reached $126.8 million. At present almost 100% of public companies in Western Europe have D&O policies. D&O policies have been present on the Polish market for over 23 years and also, as a result of the postcrisis erosion of trust in managers, they are flourishing. The guarantee amounts also keep growing, for instance, one Polish company got insured against their erroneous decisions under D&O policy at a billion Polish zlotys (source: Gazeta Ubezpieczeniowa, Rynek Ubezpieczeń). D&O insurance (liability insurance of board members and other executive staff), POSI (Initial Public Offering Insurance), E&O insurance (errors & omissions insurance), EPLI (employment-practices-liability-insurance of managers) represent the scope of effective and ever more popular insurance protection as a method of risk management applied by managers.
Looking for phenomena heralding the development of the third party liability insurance market among determinants linked to the transformation of the economy, one can see them in the growth of oneperson nonagricultural economic entities as well as economic entities arising in consequence of the outsourcing of functions, which used to form part of the core activity of many large firms. The professional and economic activity thus performed generates the need felt by an ever larger number of enterprises for insurance protection as regards pecuniary liability for default on an obligation related to a dangerous product, for damages linked to ownership or the use of forces of nature.
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The importance of legal regulations for the development of third party liability insurance market
What played a crucial role among the determinants of the development of third party liability insurance market were legal regulations, including regulations objectifying third party liability as a category of private law separate from penal law (Kowalewski, 1981, p.13) and in consequence emphasizing its economic dimension (the obligation to redress the damage by its perpetrator). Among the three functions of third party liability specified in literature (System prawa cywilnego, 1981, pp.208-211; Czachórski 1995, pp.74-75) (compensatory, repressive, preventive-educational), it is the compensatory function that determines the shape, scope, and practice of third party liability insurance.
What is worthwhile to draw attention to in this place are regulations making the scope and principles of third party liability stricter, which must naturally affect the perception of insurance as not solely an instrument guarding the financial interest of the potential tortfeasor but in the case of the application of the principle of risk, also the way of passing over to the insurance institution of the burden of proving the existence of exonerating circumstances (as a condition of relieving oneself of the obligation to redress the damage). Such was, for instance, the impact on the development of the offer and market of the insurance of obligations of the introduction to the Civil Code (Articles 449 1 to 449 11 ), following the law of March 2, 2000, on the protection of certain consumers' rights and liability for a dangerous product (Journal of Laws of 2012, Item 1225), of legal regulations specifying broadly the circle of entities liable for damage due to a dangerous product. It was not only manufacturers (and thus entities the activity of which involves manufacture of potentially dangerous products) but also manufacturers of materials, raw materials and components, nominal producers (placing their name or trade mark on the product or acting as a producer), importers (subjects putting products on the market), and even sellers (i.e., persons selling products where the producer cannot be determined) that came to be interested in third party liability insurance. Liability for damage inflicted by the insured product covers equally damage to property and damage to person and changes to legal regulations merely made the liability regime stricter by introducing the principle of risk -very strict indeed from the point of view of potential tortfeasors. The fact that it is on the potential tortfeasor, if the latter wants to prove free of liability, that the obligation to present one of the exonerating circumstances (and thus prove that it was not the tortfeasor who admitted the product to trading or that the product was stolen or lost or that the dangerous properties of the product appeared only after its admission to trading and did not result from a reason present in the product previously, or that the state of science and technique did not allow to predict the dangerous properties of the product) rests, can effectively encourage the potential tortfeasor to conclude a third party liability contract (thanks to which the tortfeasor can also count on the insurer's support in gathering and presenting evidence material as regards the appearance of the circumstances of the event, which is usually a very difficult and complicated task where the principle of risk applies.
In light of peculiar "inflation of the compulsoriness of insurance" witnessed in Poland, a phenomenon long contested and referred to in literature as a "legislative defeat" and even "legislative pathology" (Kowalewski, Ziemniak 2015, p.1), controversies may arise over the perception of the legal provisions related to obligation to conclude an insurance contract as one of factors responsible for the development of the third party liability insurance market. Though it is hard not to share the opinions of lawyers, economists, social and economic analysts that an excessive extension of the list of compulsory insurances 14 constitutes an assault of sorts at the freedom of concluding contracts in a market economy, it is also hard not to notice that this phenomenon generates demand for third party liability insurance 15 . The basic sources of compulsory insurance law in Poland, constituting a separate section of economic insurance law, include, apart from the law of May 22, 2003 16 . Apart from provisions concerning the scope of the obligations of the subject and the deadline for concluding the insurance contract, the decree specifies the minimum guarantee amount of the third party liability insurance with respect to one event the consequences of which are covered by the said contract is the Polish zloty equivalent of €250 000, but not exceeding €1 000 000 for all events.
The appearance in relevant decrees of the Minister of Finance of a minimum guarantee amount as the upper level of the financial liability of insurers for damages which may have been caused by the policyholder has also an indirect influence on the third party liability insurance market. Economic entities do not always limit themselves to the insurance protection which they are guaranteed under compulsory agreements (mandatory or resulting from international agreements). In particular, where the size of the damage is likely to exceed the guarantee amount because of the specificity and international scope of activity, the role of voluntary insurance, as supplementary to compulsory insurance, increases which contributes to growth of demand on the third party liability market.
The role of compulsory insurance sensu stricto as a lever of the development of the third party liability insurance market reinforces the imposition on insurance institutions of the obligation to accept offers pursuant to Art. 5 pt. 2 of the law on compulsory insurance (Kowalewski, Ziemniak, 2015, p.7).
As specific provisions of certain laws (there are seven of them in the current list of compulsory insurance sensu stricto) introduce a possibility of choosing insurance as one of the options (e.g., next to bank or insurance guarantees or deposits of funds in a special account), not all entities may make use of third party liability insurance as an instrument of managing the risk of insolvency. Where third party liability insurance is of conditional rather than absolute character pursuant to the provisions of the law, 17 it is referred to in literature as "compulsory variantive insurance" (Kowalewski, Ziemniak, 2015, p.7). A legal provision of this kind may thus reduce 17 This situation refers, for instance, to the third party liability of a nurse or a midwife being citizen of a EU member state, practising the profession of a nurse or midwife, temporarily or occasionally in the territory of Poland (Art. 24 law of 15 July 2011 on the professions of a nurse and midwife, uniform text of 2014, Item 1435 with amendments) and also third party liability insurance of an entrepreneur conducting economic activity in the area of organizing tourist events or mediating, on clients' request, in concluding contracts on the provision of tourist services, in the case of their insolvency (Art. the readiness to make use of compulsory insurance as an instrument of risk management in favor of other instruments specified in the law and in consequence decrease the contribution of compulsory third party liability insurance to the growth of the market.
By the way, it is worthwhile to mention other types of third party liability insurance, which belong to the set of the so-called compulsory insurance sensu largo linked to the broadly understood insurance compulsion as a legal obligation or to a (more or less directly) imposed duty to have insurance protection, which do not satisfy the requirements of Art. 4 of the law on compulsory insurance, Insurance Guarantee Fund, and Polish Traffic Insurers' Bureau, and their undeniable contribution to the growth of demand for insurance protection (Kowalewski, Ziemniak, 2015, p.8).
Conclusion
The steady growth of the Polish third party liability insurance market, measured in terms of the number of contracts concluded, collection of insurance contributions as well as growth of the share of third party liability insurance in Section II insurance (other personal insurance and financial insurance) has been observed in Poland for some time now. Simultaneously, insurers tend to expand their offers with modern products protecting the financial interests of both potential injured parties and potential tortfeasors in events generating property liability, products responding to the needs of the domestic market, frequently already tested on other insurance markets. The above tendency allows to express a view that while the third party liability insurance market in Poland in statu nascendi has been developing over the past 25 years, which is understandable in the face of stormy changes it has been undergoing due to systemic transformation, it also has good prospects for further development. It is therefore worthwhile to follow factors that have been underpinning the growth of the third party liability insurance market as their observation is not merely of historical value but can be used to design effective instruments which will support further development of this market in the future. The actions of insurance institutions, insurance market institutions, and the activity of other entities affecting its shape and growth should take into account the multidimensional character of the third party liability insurance market which is dominated by:  determinants resulting from relations between parties and subjects to the third party liability insurance relation against the complex nature and specific character of the third party liability function,  determinants linked to the dynamic growth of the so called risk-generating techniques and technologies leading to increase in the occurrence of the so-called damage potential threatening participants in the production process (service-rendering process) as well as product users and service recipients,  determinants of socioeconomic character, in particular the level of legal and insurance awareness of potential tortfeasors and injured parties as well as the financial standing of households and economic entities,  determinants related to legal regulations, in particular, the leading role of regulations separating the compensatory function of third party liability from its penal function in shaping the scope and level of insurance protection. What was emphasized, in addition, was the importance of regulations making the scope and principles of third party liability stricter in certain areas of economic turnover as well as regulations introducing the insurance obligation.
